AlA International Limited
& (Incorporated in Bermuda with limited liability)

4 I P FINANCIAL NEEDS ANALYSIS FORM “FNA”
MBEBED MR

Policy Number Name of Proposed Insured ID Card / Passport Number
IREESRED EZRABE S0 | ERIRT
Area Code Agency Name Financial Planner 1 / Financial Planner 2
BEIF R ExE45 WIS R EIRER 1 / B SR IR 2
P3252057
Financial Planner 1’s Name Financial Planner 2’'s Name Financial Planner’s Telephone No.
BRI A R REER2H A WIS R BB R AR ER

e For corporate applicant, please complete the FNA (For Corporate Applicant).
RNEABFREBUBREZSNRE (RARAEFEMR) -

e Notes to customer: This FNA form is to facilitate the identification of suitable insurance product(s) to meet your needs and circumstances.
EFAA  AMBREIMREEEHDSREGNRBER  UWREATHEERER -

e This FNA form is valid for one year.
EONMBEEIMRERZBERBMR—F -

e Note: Please read and fill in all the questions in this FNA form carefully. Do not leave any questions blank. Do NOT sign if any questions are
unanswered and have not been crossed out.

7B AHREEAMBEERONRRANAARE - FTEE2EMHE - W EARDENEBEREMIRE - BLEERKEELEE -

A. APPLICANT’S PERSONAL PARTICULARS B A ZBEAEE

Name % £ Date of Birth 154 H Marital Status ; :
S ] Slrlgle ﬂii@mﬁ ] M.arrled E‘j@
[ Widowed #8% | | Divorced BkiE

Number of dependents & A £ H Occupation B3 Education Level [ Primary or below /N2 LT
230 BF
BRER [T Secondary #E2
[ ] Tertiary or above KE L £

Intended Retirement Age T8 HR3R ¢tk & 5
[ 65yearsold 5% [ | *Others Hft [] Retired B3&1k

* With reference to the prevailing practice of HKSAR's civil servants, your intended retirement age is set as Age 65 (including housewife and student and
unemployed). Unless you have selected ‘Retired’ under Occupation, you can select your intended retirement age up to Age 80.
BERITEBHPITHELABEEME  BRIFERNFRERERCOH (BIEFETIFRELERAFAL) - BHEERBE—WEE [ERIK] - EATLUEE
JEHYIR (K F B2 T BB 8057

B. YOUR ABILITY TO PAY PREMIUM & fH R BEY & IZEED

Note : You must reply at least either question 1 or 2 and 3. If you do not wish to answer either one of them, please cross it out. Please note that we will
reject your application if you choose not to respond to both question 1 and 2.

B AELEEME1E2R3  EFREFRP—E  BRZWE - MSRIETOEME12 0 XOFGRIERITAHE -

Please pay attention: We shall assume level and unchanged annualized premium when assessing your ability to pay premium. Yet, the premium schedule of some
products are not level and shall change in accordance with the insured’s age or other factors (such as inflation or claims experience).

BREE [ AR ARG IREREIEREI I - SRR FEREIGHR T# | B350 EmIREL I TN EFEEFIRA FHRIERBAMAZNHAHE (WiEkK

1. Disposable Income H] j F Ut A*
* Monthly Disposable income equals to Monthly Income minus Monthly Expenses 75 W Bj A A Z R G F KA 8 % 5 5 Fis%

1a. What is your average monthly income from all sources in the past 24 months? HK$ j&#s
EBEZTIREARE  BRABVRARERENEAFHIRAR?
(Including salary, bonus, commission, other allowances / compensations, property rental income, interest from bank
deposit, interest from fixed income securities and dividend from shares, etc. B#5#& » AL ~ 1% AMFHEF / Month B
WFEHERA - RITEHFIE  BEFFERKEE)

1b. What are your average monthly expenses in the past 24 months? HK$ &
ERE-TIEAE  BEATHHXA?
(Including mortgage installment, rent, clothing, transportation, loans, insurance premium and interest expense incurred

due to premium financing etc. BIFEFZ#E ~ M2~ KK - XB > BE  REBEEFARREHBEELFIEE) / Month B
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1c. What is your anticipated average monthly disposable income after retirement? HK$ B
REERMKFRE - RPN THEATBHARAR?
Remarks: Generally speaking, disposable income after retirement can be acquired by different means, such as
interests generated from bank savings or bonds; dividends from securities; rental income from property(ies); income
from annuity product(s); and/or Income from family member(s) / trust, etc.
it —RME  BREHTEFRA TEHRTRGXER  HI0 - RITFAREFHELEZFL - REKE - 2
WA~ REFSEBITBHINA | R/ BRREKSHIETTHRHIRAEE o

* Not applicable for Retiree T3 R RIKA £+

/ Month B

1d. What percentage of your monthly disposable income (i.e. after deducting the expenditure) from all sources (including income from liquid
assets) would you be able and willing to use to pay for the insurance premium (excluding your existing insurance policy(ies)) throughout the
entire term of the insurance policy? (tick one)
EEEREHRN > BTHEARBEACTHRE (TERRTRANEMRE) GEBMBRARE (BERBHEERA) BESNESATHA
WA (BNEMRE) WEERB? (FBE—IEH)

[110% [ 11%20% [ 21%-40% [ 41%-60% [ | 61%-80% [ | 81%-100%

2. Net Liquid Assets SREIEE

2a. What is your approximate current accumulative amount of net liquid assets? HK$ &

RERZRBNWFRBEENESZD?

Note: Net liquid assets = Liquid assets - Current liabilities

Liquid assets are assets which may be easily turned into cash. Real estate, coin collection and artwork are not
considered as liquid assets.

Current liabilities refer to premium financing and/or pledge loan and/or short-term liabilities (such as personal loan/
debt, overdraft, etc) plus any interest accrued and payable.

7 EREEE - RnBEE - nBEE

MEEERIETUBZZRBELHEE - WF& - BHEURRE NI TREREBREBEE -

BB ERIEREFER/GITITEN R/ BRITHER (BIWNBABH/ER - BZE) RIFAEFAENFE

2b. Apart from the amount shown on above 2a, what is your anticipated approximate amount of net liquid | HK$ & #&
assets to be acquired additionally after retirement?
R Eiizaf £ SHEBNERKFREBEIMESNIRBEENESZD?

Remarks: Generally speaking, net liquid assets after retirement can be acquired by different means, such as MPF
or retirement fund,; bank savings; securities or bonds; inheritance; and/or guaranteed bonus/cash payments from
insurance policies, eftc.

7 —RME  RIERFREEE TR TR XER - Pl BT RINE - RITFH - REXES ~ BE
RIBEREAIREB AT/ R EE o

* Not applicable for Retiree TiBHREIKA £+

2c. What percentage of your net liquid assets would you able and willing to use to pay for the insurance premium (including your existing
insurance policy(ies)) throughout the entire term of the insurance policy? (tick one)

EEEREDRN  BTRARESHSHRE (BEBTRANAMRE) HFRBEELER? (FE—H)
[(7=10% [ 111%20% [ ]21%-40% [ | 41%60% [ | 61%-80% [ | 81%-100%

3. For how long are you able and willing to pay for an insurance policy? (tick one)

BTRAKBEAREXNRENFHA? (FE-8])
[ 2-5years® [ | 6-10years & [ | 11-15years & [ | 16-20 years &£ [ | more than 20 years #BiB20% [ | Whole of life &2 &

[ Asingle payment of not more than HK$ (T8 BT — IR MR
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C. SUITABILITY ASSESSMENT @& tEaF (&

Note: You must reply question 1 to 2 below. Do not leave any of these questions blank. We will reject your application if you do not reply.

i By AOELUTHE1E2 - BAEEZEM—EME - MIEREFOE - FLFRAERTHRE -

1. What are your objectives of buying our product? (tick one or more)

CREALRERNBERM? (TEZSR—IA)

A Financial protection against adversities (e.g. death, accident, disability, etc.) | What is the additional level of life protection needed
AREMA T ENBRE (Flm: BT - B9 BERE) for the Proposed Insured? (tick one)
ZRAZFENEINSREER? FR—18B)

[ ] HKS &#
EEESE
[ Not Applicable F~3& 8

|:| B Preparation for health care needs /?e.g. critical illness, hospitalization, etc.)
RERFEFEER (flm: &% k%)

D (i) The product meets my insurance objective of providing protection

against loss of income during hospital confinement, and it is a medical

insurance product with hospital income protection. What s the additional level of Critical lliness protection
ERAEARERBREEASRENRBES MUERRBEMRE | needed for the Proposed Insured? (tick one)
Emi REERABRE FRAZENEIMRREES? (BR-E)

D (i) The product meets my insurance objective of providing protection
against increasing expenses for medical and healthcare services, | [ | HKS$ &%
and it is a medical insurance product with hospitalization expense _
reimbursement benefit and / or outpatient benefit. [ Us$ x5t
ERUESAREMRELUEBGARERNEREANER MLERR
BEERBERYRMEIRE AEREHRER / APIDRE . ) . B

[ ] (i) The product meets my insurance objective of providing health Note: Only applicable if selected Objective Bfiii)
protection / critical illness protection for future healthcare services and & : RBRR BB RB(ii)
it offers Lump Sum Payment upon claims of health protection / Critical
lliness.

EmlEARREERRE / BRREUBSERNERRBEHEZ
HEmRHERRRE / R RE—EBEE

D C Providing regular income in the future (e.g. retirement income, etc.)

BARREHEEDHOBRA (HlI0  RKEAZE)

|:| D Saving up for the future (e.g. child education, retirement, etc.)

BARRFEEHE BIN: FLHE - BRIKE)

E Investment
[ ®E

To meet your “Investment” objective indicated above, how would you prefer
to manage different investment options/investment choices, if available,

under the insurance product? (tick one) What is the additional target saving amount and / or
RER L [RE] HAR B 2OAERRRERRE THTRRA investment return amount%or the apgplicant? (tick one)

Jee PA? Jee é—i‘EE_

R /FRRR (05) 7 GEEE) BEARENENERRESER REHREER

[71 (i) 1 want to make my own decisions (without any professional advice SER 2 (ER—E)
to be provided by the authorized insurer and/or licensed insurance S AR
intermediaries) to choose and manage different investment options / [ HKS s
investment choices, if available, under an insurance product, and |
am willing to do it throughout the entire duration of the target benefit / |_ US$ =T
protection Eeriod of an insurance product

£8

i—% é; EE%EQ%%@% %%%g?@%%% %%g?i%@%g% What is your expected timeframe to achieve the said
IE RERIE (WA) 3 B Re e SGA E RIS RfE g | target saving amount / investment return amount?
0% (BRI S R o FRE TINEE s s RN B ARESE  REER

[ (i) I want to make my own decisions (with professional advice to be | &%8?
provided by the authorized insurer and/or licensed insurance
intermediaries) to choose and manage different investment options Year(s) &
/investment choices, if available, under an insurance product, and
| am willing to do it throughout the entire duration of the target
benefit/protection period of an insurance product
FABSZEBEARE (KERBRBAK / SIFERERHP N ARY
HEXERNER) BEEREBRBREREE THARREEE/
REEE (E)  LEEEERBERNBEENSE / RESHD
EEHARE I RTE ©

[ (iii) I do not want to choose or manage different investment options /
investment choices, if available, under an insurance product

f%g),\ﬁﬁgﬁﬁfiﬁﬁﬁéﬁﬂﬁﬁTE’JT\EEEEE/EE%E
F Others
N Hith
[ ] a. Payor Benefit [ ] b. Critical liness Payor Benefit [ ] c. Wavier of Premium
AR FRAREE B RIHRE
[ ]d. LegacyPlanning [ ]e. Others, please specify
BEEREZ Hith » 5%l

2. What is your target benefit / protection period / expected timeframe for meeting the target amount for insurance policy? (tick one)
EREBRENBEESH/REFH/ ERARSENRHRERAZ A ? (FE—1])

[ A <1years F [ | B 1-5years & [ C 6-10years & [ D 11-15years F
[71E 16-20 years [T F >20years [7] G Whole of Life & &

P3252057----7 Page 3 of 7 OPUAIFA59.0124



PolicyNumberRe8st®g | | | [ [ | | | | | |

D. EVALUATION & RECOMMENDATION & R i

PART 1: Recommendation made by intermediary — to be completed by intermediary

F—H8S  PRABES - AR HARE

Based on your answers to the questions above, the intermediary concerned has explored the following insurance options (as available to the
intermediary) to meet the applicant’s objective(s) and need(s):

RIBE FHGETE - AN ABERBFATRTIRBERWEE (REPNAFMERENER) @ UHEHEARBRBERNEERTE

Note &F :

» If an intermediary’s introduced insurance options include basic plan(s) and rider(s) and the basic plan’s protection period is shorter than a
rider’s protection period, the rider may cease to be inforce upon termination of the basic plan (please refer to Column 2 below).

RN ANBZRGERBFEEARTEIRM ML - EARTT B RS F RN MZONREFHE - MRS EEARG BIR LF
wiE (B2RETHIE21T) -

» If an intermediary’s introduced insurance option(s) includes basic plan(s) and rider(s), the rider’s protection period may be shorter than the
basic plan’s protection period, which means the rider(s) may cease to be inforce earlier than the basic plan (please refer to Column 2 below).
HHANANBZRBEREEEAFTERMMEZY  AREFHUTEKEANASNREFHE  DMNZATERREARTEZ L

(F2ETHIE21T)

« If an intermediary’s introduced insurance option(s) falls outside the applicant’'s buying objective(s) (as stated in Section C of Question 1
above), the intermediary must specify the reason(s) for mismatch and recommendation in PART 2 (B) below.

AN ANBORBRERERFAZBERNES (BLECHHME) T FNAMBEETIEZBIB)WFREFFHNRERERSN
AEZZERNERA -

» If an intermediary’s introduced insurance option(s) includes ILAS [i.e. C1E(i)], to comply with regulatory requirements, the intermediary
should introduce another insurance option which is a participating product with Buying Objective ‘Investment’ to the applicant. (Even though
that participating product may not be able to satisfy applicant’s target benefit/protection period / expected time frame for meeting the target
amount)

RN ANBHRBEREEREGEZSBRFEEICIEND] PNAXBERRBANBS - B ARBITILFHEHREBZ2RBESE
LUHSEEER - (BEZDARBTEIRVEFERFEAZEEEH/REFH/ ERAFESHENEHRRR) -

Column 1 Column 2 Column 3 Column 4

BT |21 8|37 BAT

Objectives of Buying the Product(s) Target Benefit / NameofinsuranceProduct(s) | Product(s) Selected

(Question C1) Protection Period / Introduced (if any) (if any)

EWMERMHBE (FEC1) expected timeframe S4EnFREEREE (N8\) RKEEER (WB)
(Question C2) May select one or more

May select one or more for each product introduced| B RS & | (REEH | BB | Based on the answer(s) of Section D | (please tick)

(please tick) BEEEHFPERM (B& | coumn 1-2 JESR—1E (FHE

FAEmN B IE—EGUE (FH L)) C2) RIFDEB 7 F1-21T 2 BEFEE (vJ)

Select one only for each product
introduced (please tick)
GEEGNFR E—E (B
£(v))

@iy | (i) | Giii) (i) | (i) | Giit)

HEEEIENEEEE RN

HEEEIENEENEENE RN
HiEEIENEENEENE RN
HIENIENEERIENEENEEE
HIENIENEENEEE RN
NN NN
HiEEIENEENIENE NN
N I I I O O O
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Source of Premium —to be completed by the Applicant
FRERF-BHFEARS

1. Do you intend to use premium financing for your insurance application, or settle part of policy premium by premium financing; or assign all
or part of your rights under the proposed policy to a lender prior to policy insurance?
LREASHREMEANENIRARTE  FURERESAITHIRE  IERELEBAEEN 2 TR o REEFNEBERTERS ?
Note: Premium financing is an insurance funding arrangement whereby you, as the proposed policy holder, borrow funds from the lender to pay for the premium
of the proposed life insurance policy and in doing so, you would assign all or part of your rights under the policy to the lender as collateral.
i RERMER—BREMEZE  BETEARRA  MERBEIUZINTASRBRENRE - BB T IEEHNEHRE I REEIERERREETERT
[T Yes =2
(Please complete questions below and complete “IMPORTANT FACTS STATEMENT — PREMIUM FINANCING” separately. Please
note your answers will be used for Financial Needs Analysis to assess your ability to pay premium.

BEBUTHERSTEE (EEEREBHE-REME) - B1i5  CHEZSANRBEEES AL EETRENEIERESD )
[T No&

(Please proceed to Part 2. 54 & — 25 )

2. What is your approximate current accumulative amount of liquid assets? HK$B %
EREEENRBDEENESZD?
Note: Liquid assets are assets which may be easily turned into cash. Real estate, coin collection and artwork are not
considered as liquid assets.

7 RBEEREUURSERARNENEE - % - BRWEREMRITERRARDEE -

3. What is the approximate current amount of your liabilities (including but not limited to any interest accrued and payable)?

ZRENEBNEZL (BRETRREMTEFNESRER) 2

(a) Premium financing and/or pledge loan and/or other loan facilities with existing insurance policy(ies) | HK$E#
assigned as collateral

URBREFEAERRNARERER/SIERERR/SHMERME

(b) Short-Term Liabilities (such as personal loan/debt, overdraft, etc) HK$B %
EHERE (HIMAAER/E® - BXE)

(c) Long-Term Liabilities (such as mortgage loan) HK$B#
REIER (fIaiRBER)

Declaration: The required repayment amount of the above liabilities and the interest expenses incurred (if any) have been included in the
“average monthly expenses” in Section B question 1b.

28 PMEBAFNERRERMEENANEXE (WF) S eEAEBRIME 1Y “BAFHML" -

| hereby authorize and give consent to the Company to provide, release and share with the insurance intermediary any necessary details of my
policies which you have received a notice of assignment from me to assess my suitability and affordability of acquiring the proposed policy using
a loan arrangement and conducting Financial Needs Analysis on me.

FABRKRBAERZEQTARBFNARMS RERDZELABERAAREERBANREZEAMTER  UERAEAERZHE
BEENRRAFBNESUNMEEED  RATAETHBEEDIN -

E Agree B [ Disagree T E=
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PART 2: Intermediary’s Reason(s) for the recommendation (tick one or more) — to be completed by intermediary
B PAAREEE (TESR—E) - ARG AERE

[71 (A) The recommendation(s) was suggested with consideration of applicant's financial objectives, priorities, total protection needs and
budget. Applicant would like to strike a balance of the above.
HEZRZRIFFANEHES 2EHRENTE  HEEEEURBFFANGBEREMEL - REAREU LR SHEHEEFHE
|_ (B) B1. Reason for suitability mismatch between the recommended product(s) and applicant’s disclosed information during FNA.
ERENERFBAMBEEIMBETEFZRE

|:| a. Applicant has no such objective(s) of buying insurance product indicated during the FNA process.
HBEATRETUBEEO MR ARTEREBERNER

|:| b. Benefit/protection period(s) of product(s) selected do(es) not match applicant’'s target benefit / protection period /
expected timeframe.
BREEBERNGE / REFHEFFANBREGE / REFH/ ER A ESHENWEMSRE TR -

D c. The life protection of product(s) selected does not meet Insured’s additional level of life protection needed.
BEEBEMNASREHREZRAZTENEIASRERTF -

D d. The Critical lliness protection of product(s) selected does not meet Insured’s additional level of Critical lliness protection
needed.
BEAEBEMNRRREHEEZRAZTENEINMERREETE

|:| e. The expected saving amount of product(s) selected does not meet applicant’s additional target saving amount and / or
investment return amount.
BREBELNESHRESHEAFIAZTENEIBERESER /B RELBRSERTH

D f.  Saving / investment period of product(s) selected to achieve the target saving amount does not matches the applicant’s
expected timeframe.
BREEBEMEEMICRENBEBWAERE / REFHEPFARENFH TR -

D g. Others (Please specify: )

Hfty (FE=val - )

B2. Reason for recommendation (despite suitability mismatch)

BERE (MEESMTH)

D a. | (the intermediary) have explained to the client that his/her final selected product(s) is unsuitable to him/her but | made
such recommendation upon client’s preference
B (NN EORFEARBEGREBNRBERLFESETE  BEABANSHFMIELNAE -

|:| b. | (the intermediary) have explained to the client that his/her final selected product(s) is unsuitable to him/her but | made such
recommendation upon client’s decision after going through FNA process.
B (AN CORFAMBESGREBNREBEREIMECHEE  BERBAKLUBEEINEERNAE -

|:| c. | (the intermediary) have explained to the client that his/her final selected product(s) is unsuitable to him/her but | made such
recommendation upon client’s decision as his/her family member(s) / friend(s) has purchased the same product(s).
B (FHA) CRRBEABBEBAERBNRBERYNECHFTE  ERFARERABETA—ERMERNE

|:| d. Despite the sum assured / period / return of the applicant’s final selected product(s) is mismatched with applicant’s disclosed
information during FNA, | (the intermediary) am of the view that the recommended product(s) is suitable for the applicant.
REFRBFABRKEENRRERZRE/FH/ DREEFBZIESNABENERFHART B (PHA) RABUEZER
BEHAFBA -

|:| e. Others (Please specify: )

Hith (58l - )
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E. DECLARATION ZEBH

| / We confirm that my / our intermediary has conducted a Financial Needs Analysis (FNA) for me / us. | / We also confirm that all information
and documents | / we have provided for the FNA are true, complete and correct. | / We understand that:

< any incomplete or inaccurate information | / we provided may affect the result of the FNA and any insurance product chosen as a result of it;
« the FNA s only a basic assessment of my / our affordability and suitability for those products (up until and including the date of this FNA);

» and any final selection of insurance product(s) may vary from the FNA.

BN BMERFNABEANBMETTREBEEEDIN AN/ BUTFEIAA/ BMAUGBEFTESNRECENIXHERESE
FTERIE® - AN/ EZMAAEAN/ BARFECEBL FEBRER  REFEHAA /BN BZTEIMNERR / IERME 2R
Em e AN/ EMBALBMBEEZOMARRAAN/ ZMBEEREIRBRBRERESH AL (EERBERMBZIZSONAH)
FAIBARBERRAN ZMEREB 2RBERSSERIELMBERED

| / We hereby declare, to the best of my / our knowledge, that the foregoing statements are true and complete and will form part of the basis
of any contract of life assurance. | / We, (the Applicant) agree to supply relevant and adequate proof of the above statements when requested
by AIA.

ZEPLERDAAN/RMFAAN2ESEN2E  IBRBREMSHRENZIER - AA/RM - (BFEA) BEHULRBRERNSEEAIAZRM
REEER R BB -

PERSONAL DATA COLLECTION AND USE

| / We confirm that | / we have read and understood the AlA Personal Information Collection Statement (“AlA PIC”).

| / We declare and agree that any personal data and other information relating to me / us contained in this form or collected,
obtained, compiled or held by the Company by any means from time to time may be collected and utilized in accordance with
the AIAPIC. |/ We understand that | / we must disclose the information required in this form, otherwise the Company will unable
to process my / our related application. | / We acknowledge and consent to the transfer of my / our personal data outside of
Hong Kong for the purposes and to the types of transferee as set out in the AIA PIC. The updated version of AIAPIC is available
for download from its website: www.aia.com.hk, and is made available upon request.

EBABTHESERER

BN ERMERERA /I BMEHBERBAHAAMEAERKERSE ( TAAMEBAERIKRERZR] ) -

BN BEMBARREELREFEIEATNTEUEMAEZREMS - FRERISFENTAREAER > ATRE
AAMBAERBERSER - AA/EKMBABRERA/ RMASLEREREREMAEER @ KRIEQTABEELEENRE
BREER - AA/BMAEBREEFRAABAERKEZHMLE NEZRA/ KMNEAERZEBIRIITAA
1@Ai§ﬂ;¥u&%§ﬂﬁﬁﬁﬁﬂ’9i§%¥kﬁgk o AIMEAERINEZ AN RITRA AU T AU TE  www.aia.com.hk » K& B] [0
BRARIRE °

Personal Information Protection Law of The People’s Republic of China (“China PIPL”)

A Privacy Addendum in compliance with the China PIPL is available at: www.aia.com.hk (Privacy Statement), and is made
available upon request. It is applicable to you if you are located in Mainland China.

= A KX 1 1 {18 A 15 B 1R 58 2
BIR(EA S BREENFRIER AT AL
L FARERT 8 B AR -
| have read and understood the Privacy Addendum and agree that the AIA group of companies can process my personal
information as set out in the Privacy Addendum.

KEeRERPALBHE  TREAARBEEVRRLBHZEERNEARS

THEIETH, | wwwaia.comhk CABEREEE) o SNTHRIFRE o MERREERS -

Name of Applicant Signature of the Applicant MM A DDH YYYYE
HREALR (Please do not sign on blank form)
REAEBEIEZARELESR)

Name of Financial Planner / Signature of the Financial Planner / MM B DDH YYYYHE
Technical Representative Technical Representative
MR EIEER | EHRRUR I REIEER | EBEARESR

Download our mobile app AIA Connect to

k2 manage your policy anytime, anywhere!

THAA [REZ] FHREAREANERR

EBAMIRE |
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